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STEPPING OUT…continued from page 84
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to boost your bottom line. Another option to increase your selec-
tion of footwear is by adding house slippers or supportive flip-
flops. These are both examples of footwear that don’t go out of 
style and are easy to stock because they don’t require you to 
carry half sizes or varying widths.

Other service offerings include providing subtalar-control 
foot orthoses (SCFOs). Many pedorthists and pedorthic-only 
facilities underutilize SCFOs. Many custom SCFOs, like the Ari-
zona Brace™, the Richie Brace™, and Hindfoot Restraint Brace™, 
fall within a pedorthist’s scope of practice. There are also dozens 
of prefabricated SCFO options that are easy to inventory and fit, 
most of which are cash-and-carry items that do not involve the 
extensive insurance documentation requirement.

The opportunities are endless. Remember, as a pedorthist you 
possess the knowledge and skills and are uniquely qualified to 
help treat all manners of foot and ankle conditions, not just those 
related to diabetes.  O&P EDGE
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What are your biggest business-related 
challenges? Would you like help solving them?

Let us know, and we may include your story  
in a future issue of The O&P EDGE. 
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